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THINK economic and financial analysis

Eurozone retail sales: A Goldilocks
economy no more

Annual growth in Eurozone retail sales dropped to 0.8% in September
as higher inflation and deteriorating confidence have put an end to
the Goldilocks economy

Shoppers in Berlin

The porridge has become a little hot in 2018 as inflation bumped up to 2.2% according to the latest
data. Higher oil prices and a weakening euro are putting a significant dent in the recovery of real
wage growth, curbing the potential of consumption growth in the Eurozone for the moment. This
shows in the September retail sales data which saw a monthly decline in sales of non-food
products of -0.5%. This was mainly due to a large drop in clothing sales and because of weaker
sales in computer equipment.

While retail sales are a volatile indicator, the trend in sales is an important sign for consumption
growth in the Eurozone. That trend has weakened significantly over recent months, indicating that
the weaker growth in real wages thanks to higher inflation and lower levels of confidence are
having an impact on consumption at the moment. This adds to a modest picture of GDP growth in
the months ahead, with not much of a bounce back to be expected after the bleak reading of 0.2%
in Q3.
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the Prudential Regulation Authority and is subject to regulation by the Financial Conduct Authority and limited regulation by the
Prudential Regulation Authority. ING Bank N.V., London branch is registered in England (Registration number BRO00341) at 8-10
Moorgate, London EC2 6DA. For US Investors: Any person wishing to discuss this report or effect transactions in any security
discussed herein should contact ING Financial Markets LLC, which is a member of the NYSE, FINRA and SIPC and part of ING, and
which has accepted responsibility for the distribution of this report in the United States under applicable requirements.

Additional information is available on request. For more information about ING Group, please visit www.ing.com.

Snap | 7 November 2018 2


mailto:bert.colijn@ing.com
https://www.ing.com

